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. Anekant Education Society's TulJaram Cbaturchand College of Arts, Science & Commerce, Baramati 
Department of B.Voc Retail Management 

Date: 18lh January, 2023 

To, 

The Principal, 

Tuljararn Chaturchand College of Arts, Science and Commerce 

Baramati 

Subject: Request for Permission to conduct Workshops. 

Respected Sir, 

With reference to above mention subject, we the Department of B.Voc Retail Management wants conduct Seminar/Workshop for students. Details of seminar and workshop are as follows. 

Sr. Workshop Name 
No. 
1. Personality Development 

2. Advance Excel for Retail 

3. PPT for Product presentation 
and detailing 

4. Success Mantra by 
Entrepreneur 

Please sanction hospitality for guest. 

Kindly co-operate and oblige. 

Thank you, 

Ml . 
~tor 

Expert Name Hrs. Remuneration 

Mr. Mahesh 3 3,000/-
Patange 
Mr. Sugriv 3 3,000/-
Taware 
Mr. Sugriv 3 3,000/-
Taware 
Mr. Prakash 3 3,000/-
Kutwal 
Owner of Urja 



Anekant Education Society's 
Tuljaram Chaturchand College of Arts, Science & Commerce, 

Baramati [Autonomous] 
De artment of B. Voe. Retail Mana ement 

Notice 

Date: 07/02/2023 

Department of B.Voc Retail Management is organizing workshop on "Product 
Presentation Techniques" on 10th Feb. 2023, Time - 10.00am to 12.00 pm. It is for 
FY, SY, TY B. Voe. Retail Management students. All students should be present 
five minutes prior to workshop time. 

Venue: V-39, Vocational Building 
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{ Anekant Education Society's 

Tuljaram Chaturcbaod College of Arts, Science & Commerce, Baramati 
Department of B.Voc Retail Management 

Report on Product Presentation Techniques. 

On February 101\ 2023 , 8 seminar on product presentation techniques was held at the the B.Voc 

Seminar Hall No 39 in B.Voc Building. The seminar aimed to improve the participants' 

presentation skills and teach them effective techniques to present their products to customers and 

stakeholders. The workshop started with felicitation of the gueSt Mr. Sugriv Taware Sir by Mrs. 

Archana Kadam. HOD Mahesh Phule Sir delivered the concept note of the workshop highlighting 

the aim and objective of the programme & summarized the idea of whole seminar. 

Seminar Content: 

The seminar started with an introduction to the importance of product presentations and how it 

.e, affects the buying decision of customers. The instructor emphasized the need for a well-structured 

and engaging presentation to capture the audience's attention and leave a lasting impression. 

The seminar then focused on various presentation techniques that can be used to create an effective 

product presentation. These techniques included: 

Storytelling: The instructor stressed the importance of using stori~s to make the presentation more 

relatable · and memorable. The participants learned how to use stories to explain the product's 

features and benefits, making it easier for customers to understand. 

Visual aids: The instructor discussed the use of visual aids such as un· ages ·d d , , v1 eos, an 
infographics, to make the presentation more engaging and visually appealing. The participants 

learned how to create compelling visual aids that complement their presentation and help the 
audience understand the product's features and benefits. 

Engaging the audience: The instructor taught the participants h t th d. b . . ow o engage e au 1ence y 
asking questions, encouraging participation, and creating a dialogue. The participants learned how 
to make the presentation interactive, which helps keep th d" ' . . 

e au 1ence s attention and interest. 

Demonstrations: The instructor ex lained . 
product' fi p how to use product demonstrations to showcase the 
d s eatures a

nd 
benefits. The participants learned how to create effective product 

emonstrations that are easy to follow d 
an understand. 

Benefits of attending the S . emmar: 
i) 

Improved presentation skills: . . . . . 
" \

1 
techniques and . The Participants gamed valuable insights into the 

,_\,-~ strategies used to ere t fl": . j ~> a e e ,ec11ve product presentations. 
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Name UI vvv,~.:,11vp • "~-·--· ·· 1 

Date : I 01h February 2023 

Sr. Name 
No. 
I. Mr. Sugriv Taware 

(Expert Lecturer) 

2. Mrs. A. A. Wagh 
(Co-ordinator) 

Bank Details 

Name of Bank 
Account No. 
Branch Name 
IFSC Code 
Name of Bank 
Account No. 
Branch Name 
IFSC Code 
Total Amount 

-Yes Bank 
-049091600006382 
--Baramati 
- YESB0000490 
-Axis Bank 
-918010091383544 
-Baramati 

- UTIB0000135 

1 
:' 

Amount 

3,000/-

5,00/-

3,500/- I 



{ "names": [ { "family": { "value": "Tong", "coordinates": [ 432, 951, 515, 974 ] } }, { "family": { "value": "Taf", "coordinates": [ 1892, 1544, 1947, 1592 ] } } ], "phoneNumbers": [ { "value": "18160548", "coordinates": [ 1667, 855, 1834, 890 ] }, { "value": "16160539", "coordinates": [ 496, 917, 668, 937 ] }, { "value": "74579926", "coordinates": [ 1696, 916, 1870, 950 ] }, { "value": "74679933", "coordinates": [ 527, 951, 702, 971 ] }, { "value": "110022309", "coordinates": [ 1576, 975, 1806, 1008 ] }, { "value": "18160406", "coordinates": [ 452, 1832, 643, 1867 ], "type": "phone" }, { "value": "74580337", "coordinates": [ 487, 1886, 681, 1922 ] }, { "value": "18160316", "coordinates": [ 1687, 1797, 1853, 1831 ] }, { "value": "74580319", "coordinates": [ 1718, 1848, 1892, 1883 ] } ], "type": "BusinessCard", "isBackSide": false, "width": 2380, "height": 1964, "orientation": 0 }


{ "names": [ { "family": { "value": "Echni", "coordinates": [ 1658, 417, 1778, 461 ] }, "given": { "value": "Ion", "coordinates": [ 1533, 412, 1601, 443 ] } }, { "family": { "value": "Anagerneot", "coordinates": [ 1547, 339, 1798, 393 ] }, "given": { "value": "A T .", "coordinates": [ 693, 359, 842, 403 ] } }, { "family": { "value": "Ants", "coordinates": [ 1482, 681, 1570, 713 ] }, "given": { "value": "Partici", "coordinates": [ 1303, 664, 1449, 706 ] } }, { "family": { "value": "R", "coordinates": [ 1325, 884, 1353, 916 ] }, "given": { "value": "Su.I Vsh", "coordinates": [ 1039, 871, 1310, 914 ] } }, { "family": { "value": "Voe", "coordinates": [ 508, 865, 611, 890 ] }, "given": { "value": "L (.", "coordinates": [ 320, 847, 416, 891 ] } }, { "family": { "value": "Oc", "coordinates": [ 1447, 116, 1492, 143 ] }, "given": { "value": "I. C", "coordinates": [ 447, 127, 673, 172 ] } }, { "family": { "value": "Class", "coordinates": [ 415, 637, 536, 677 ] } }, { "family": { "value": "E.", "coordinates": [ 1328, 742, 1357, 765 ] }, "given": { "value": "Dc", "coordinates": [ 1167, 722, 1274, 765 ] } }, { "family": { "value": "Ques", "coordinates": [ 1782, 437, 1882, 475 ] } } ], "phoneNumbers": [ { "value": "10022023", "coordinates": [ 2167, 600, 2363, 651 ] } ], "type": "BusinessCard", "isBackSide": false, "width": 2564, "height": 3509, "orientation": 0 }
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